
7 STEPS
to answer ANY financial question

If you wound up here, odds are, you're a
healthcare professional that has spent the
majority of your life in school. But let me
ask you one question:

Were you ever required to take a
personal finance class?

The answer is probably no.

Because of that, many intelligent
healthcare professionals like yourself
struggle to untangle the web of financial
decisions they face early in their careers. 

That's why we created this guide. To take
you step by step through the financial
decision making process. 

A Common Conundrum

SHOULD I BUY A HOUSE
WHEN I STILL HAVE
STUDENT LOANS?

SHOULD I PAY OFF DEBT
OR SAVE FOR
RETIREMENT?

HOW SHOULD I
PRIORITIZE LOAN
PAYMENTS, BUYING A
HOUSE, STARTING A
FAMILY, ETC....

r ANY financial



Step 1: Look at the
Big Picture
Most people give up on financial

planning because they get

overwhelmed with the details.

They don’t know how much to

save, how to invest, if they

should pay more than the

minimums on their loans, etc..

P H O T O  B Y  M A R T I N  R .  S M I T H

All of your savings – list each account
separately
All of your debt
Interest rates on each of your loans
Your monthly cashflows (Income, expenses,
savings, etc..)
A timeline showing your next 5 years of
major expenses or financial goals

If you find yourself in this situation, take a step
back and look at the big picture. Try to compile
your whole financial situation in one place. 

You can write it down, make a spreadsheet, or
use an online tool, but you want it to show the
following things:

For most people, just creating this document starts to ease

their feeling of financial uncertainty.



Step 2: Go with the
Flow (Cash Flow)
Unless you’ve had a major windfall

and have an abundance of cash in

savings, your entire financial plan

will ultimately hinge on your cash

flow situation. 

How much are you bringing in, and

how much are you spending,

saving, or investing?

In order to start tackling your goals, you need to know how

much cash you have to work with.

For people who have never thought

about their finances before, this can

be a difficult step, but it ’s

imperative if you want to get a

handle on your money. 

You’ll want to create a monthly

cashflow statement that shows

how much you bring in every month

and then where that money goes. 



Step 3: Define
your "Big Rocks"

There’s an old adage that compares

life to a glass jar. The things you

choose to do with your time are

broken into two categories: Big Rocks

(larger, more important things) and

Small Rocks (smaller, less important

things). If you put the big rocks in the

jar first, the small rocks are able to fill

in the gaps. However, if you put the

sand in first the rocks will spill out

over the top of the jar.

The same theory holds true when
you’re planning your finances. It ’s
easy to spend money freely and then
save whatever is left. But, in order to
be truly successful, you’ll need to
reverse that mindset. 

Decide what things are most
important to you, and determine
what it will take financially to get
there. Then create a monthly savings
plan to hit that goal.

The moral of the story is to define what’s important in your

life, give that priority, and let the smaller things fall into

place.



Step 4: Begin with
the End in Mind
Although it may seem like a long

way off, you should start thinking

about your retirement on the first

day of your career. Many

employers offer a 401(k) or another

retirement plan, which is a great

place to start.

You may not be able to contribute

huge amounts to your retirement

accounts right away, but it ’s

important to at least start the habit

of saving for that goal. 

It ’s easy to say that you’ll start

“when you feel more comfortable”,

but as life changes, that time tends

to get pushed back farther and

farther…

Do yourself a favor, and start now. Start small if you have to,

but start now.

When it comes down to it, people are living longer and longer, and you could

easily need to live for 30 years with no income if you retire at 60 or 65.



Step 5: The 5-year
Plan

I know. It ’s difficult enough deciding

what you want to eat for lunch, let

alone come up with a plan for the next

five years. 

Don’t let this step scare you. This is

really just an exercise to help you plan

your savings. The idea is that you most

likely don’t want to invest any money

that you’ll need in the next 5 years.

Take the amount of the goal, divided
by the number of months you have
to reach it, and you have just created
your monthly savings goal. 

Some people like to create different
accounts for each major savings goal
that they have. Some keep a detailed
budget. Either way, stay consistent
and keep track of your progress.

Because these are cash savings goals, they’re pretty easy to

break down.



Step 6: Mind the
Interest
The question for most people shouldn’t

be whether to contribute to retirement

OR pay down student loans. It should be

“how much should I contribute to each?”

Now, your first priority should be paying the minimum amount on your debt

so that you minimize the accrual of interest. If you truly have no cash left over

after that, you may have to revisit the cash flow portion of this guide. 

In order to save more, you will need to either find ways to make additional

income or find places to cut expenses.

After this base level of loan payment is met, the balance of retirement saving

vs. loan repayment becomes a bit more tricky, but usually comes down to the

interest rate on the loan.

Here’s the way we like to think about this:
Historically, the US stock market has returned close to 10% per year. Going

forward, we can conservatively assume that a well-allocated investment portfolio

(like your retirement savings) can return 6-8% per year over the next 10+ years. 

 

So, if we are faced with the decision of whether or not to pay back a federal loan

with a 4% interest rate, or invest in the stock market where we expect returns of 6%

or more, it may be beneficial to put a higher percentage of our savings into the

retirement account. 

 

If, on the other hand, we have a private loan with a 9% interest rate, it ’s almost

always going to make sense to tackle that loan first before applying extra money

towards retirement.



Step 6: Mind the
Interest (continued...)

For example, if you are planning to qualify for public service loan

forgiveness (PLSF) , or if you’re on an income-driven repayment plan (IDR)

it may not make sense to make extra payments towards your loans. In these

cases, you may be able to set a higher percentage of your pay aside for

retirement or your short term goals.

Also, we acknowledge that it can be difficult to follow this advice, even if it

makes sense logically. Some of you may have a goal to get your loans paid off

as quickly as possible and are willing to postpone other goals to make that

happen. That is completely fine. This is just a resource to help you understand

what’s possible, and what makes financial sense. 

To sum this up, as a rule of thumb, if you’re average loan interest rate is

greater than 5-6% it makes sense in most cases to put a higher percentage of

your savings towards that loan. 

If it is under that level, it may make sense to put more money towards your

retirement, even though it will take you longer to pay back the loan.

Keep in mind that this is general

advice for a very common situation.

However, there are situations where

you would want to go a different

route.



Step 7: Re-evaluate
and Adjust

First , take the time to make sure you have a handle on your entire financial
picture.

Second , look at your cash flow situation. How much money do you have
coming in and how much is going out?

Third , determine your big financial goals – plan a wedding, buy a home, start a
family – and determine your savings timeline.

Fourth , start contributing SOME money to retirement. Ideally, this will be at
least 10% of your salary, but don’t be discouraged if you have to start with 3%.

Fifth , are any of your major goals happening within the next 5 years? Create a
plan to make sure you have cash available to cover them.  

Sixth , circle back to your loan situation. Considering the interest on the loan,
should you be allocating more savings to that or to your other goals?

Once retirement savings and loan payments are being made, you can start
planning for your other “big rock” savings goals. 

This is where the “art” of financial planning comes in.

It can be a bit of a balancing act to have all of these going at once, but if you
prioritize your savings in the way that we listed above, you should be just fine.

Let’s be honest. It ’s easy to come up

with a plan, but life happens, things

change, and plans need to adjust. But

don’t let that discourage you from

starting.



Maybe you work and have a family and just don’t have the brainpower at the
end of the day to come up with a financial strategy. 

Maybe you’ve thought about this in the past, but would prefer confirmation
from a financial professional that you’re making the right choice. 

Whatever your situation, InvestRx® can help. 

When you book a Financial Roadmap, you’ll walk through this entire process,
from beginning to end, with a trained financial advisor. 

We’ll help you gather all of your necessary financial documents, create a cash
flow report and goal summary, and then give you a report with detailed advice
on how to reach your goals. 

Have a question that we didn’t answer? 

Feel free to contact us at any time.

Need Help? InvestRx
is Here for You
Even if everything you just read makes

complete sense, it can be a daunting

task to put your financial plan into

action.

Due to the overwhelming amount of decisions healthcare professionals must

make, financial planning can get put on the back burner. 

With InvestRx you'll receive a sound financial strategy that empowers you to

achieve any financial goal you set in an efficient manner. 

The InvestRx Mission



Disclosures
InvestRx is a division of Capital Consulting & Asset Management. Investment management and advisory services are

provided by Capital Consulting & Asset Management, Inc.

(“CCAM”) a registered investment advisor with the Securities Exchange Commission (“SEC”). SEC Registration does

not imply a certain level of skill or training nor does it imply endorsement by the SEC. For additional information on

CCAM, please see our Disclosure Document (ADV Part 2).

By using this service, you understand the information being presented is provided for informational purposes only

and agree to our Terms of Use and Privacy Policy. CCAM relies on information from various sources believed to be

reliable, including clients and third parties, but cannot guarantee the accuracy and completeness of that

information. The information does not represent, warrant or imply that services, strategies or methods of analysis

offered can or will predict future results, identify market tops or bottoms or insulate investors from losses. CCAM

or its affiliates do not provide tax advice and investors are encouraged to consult with their personal tax advisors.

All types of investing and investment strategies involve risk including the potential loss of principal. Equity

investments are subject to market fluctuations. International and emerging markets may be more volatile and

involve additional expenses and special risks. Small-company stocks as compared to large-company stocks entail

additional risks, and may have greater price fluctuations. Bonds are exposed to credit and interest rate risk (when

rates rise, bond fund prices generally fall).

Historical returns, expected returns, and probability projections are provided for informational and illustrative

purposes, and may not reflect actual future performance. An Index is a portfolio of specific securities (common

examples are the S&P, DJIA, NASDAQ), the performance of which is often used as a benchmark in judging the

relative performance of certain asset classes. Indexes are unmanaged portfolios and investors cannot invest

directly in an index.

Insurance product guarantees are based on the financial strength and claims paying ability of the issuing insurance

company.

Asset allocation & diversification do not ensure a profit or prevent a loss in a declining market. There is no

assurance that a diversified portfolio will perform better than a non-diversified portfolio. Past performance is not a

guarantee of future results.


